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Anomauin. [l[inoymeopenns mHa o0ocHO8I yiHHOCMI cmae 6ce Oinbul
3aCcmMoCco8yY8aAHOI0 NPAKMUKOI Ha cyuacHux punkax B2B, xoua yeu nioxio € menw
NOWUPEHUM, HINC YIHOYMBEOPEHHA HA OCHOBI eumpam [ HA OCHOBI KOHKYDEHUYIL.
Ilonpu me, wo 6 ocmawnHi Oecamunimms BU3HAYEHHS YIHU HA OCHOBI YIHHOCMI
MOBAPHOI NPONO3UYIi OISl CROAHCUBAYA BUSHAEMBCS HAYKOBYSIMU K KPAWULL Memoo
NOpI6HAHO 3 [HWUMU 3 02110V HA 2eHepyBaHHs NpubymKy, O0CHIONHCEHHS]
oomedxncyromocs, 30editvuwozo, B2C punxom abo maiomv 3aeanbHuii onucosuil
xapakmep. Memorw yicto cmammi € 00CAIONCEHHsT CYMHOCMI, 0cobaugocmel ma
nepegaz cmpame2iuHo20 YIHHICHO-OPIEHMOBAH020 Ni0X00) 00 YIHOYMBOPEHHS HA
puHky B2B, a makodxc nepewkoo, aKi CmMpumMyoms 3acCmocy8aHHs Yb020 Memooy
NPOMUCTOBUMU RIONPUEMCINEAMU. []OCTLIOHCEHHS TPYHIMYEMbCSL HA KOHYENMYalbHUX
3acaoax MapKemuHz08020 YIHOYMBOPEHHS, Ol OOCACHEHHs 3a3HA4eHoi Memu
cmammi ma 6i0N08IOHO 00 3A2albHOI N02IKU OOCIIONCEHHS 3ACMOCOBAHO HU3K)
3A2aIbHOHAYKOBUX | CNeYiAIbHUX MEemOo0i8, 30Kpema, NOPIBHAHHI, abCmpazy8aHHsL,
aHanisy i cunmesy, y3a2aibHeHHs.

Y pe3ynomami nposedernozo 0ocnioxicenns u3Ha4eHo, o YiHoymeopeHHs Ha
OCHOBI YIHHOCMI pO321A0AEMbCSL 8 HAYKOSIU Jimepamypi K CY4acHuu 1
8UCOKOpeHmabenbHUuti Memoo ynpasiinus yinamvu. [lpome memnu 11020 nowiupeHsi
8 NPAKMUYHOMY YIHOYMBOPEHHI He € BUCOKUMU, OCOOIUBO HA PUHKY NPOMUCTOBUX
moeapis, de nepesaza HA0AEMbCsL YIHOYMBOPEHHIO HA OCHOBI 8UMpPAm i HA OCHOBI
KOHKYpeHYii uepe3 BIOHOCHY Jle2KICmb IX 3aCmOCYy8aHHs mMda GUWULL PIBeHb
00TpyHmosanocmi yYiHu Oas nionpuemcmeda. Auaniz emMnipuyHux O0O0CHi0HCEeHDb
003801U6 GUOKPEeMUMU HU3K)Y Oap '€pis, SKI nepeuxkooxrcaoms Oibl aKmueHOMY
BNPOBAOINCEHHIO YIHHICHO-OPIEHMOBAH020 YIHOYMBOpeHHs Ha punKky B2B.

3pobaeno 6UCHOBOK, WO YIHHICHO-OPIEHMOBAHE YIHOYMBOPEHHS NPUBEPMAE
8ce binbuie ysaey 00CNIOHUKIE ma iHmepec NPpaKmukKie i € nepcneKmueHUM MemoooMm
ynpaeninua yinamu Ha punky B2B. 3’acosamo, wo yinnicna opichmayis npu
BU3HAYEHHI YIHU HEPO3PUBHO NO8 A3AHA 3i CIMPAMe2iyHON OPIEHMAYIEI YIHOBUX

piuensb, OCKiIbKU euMmazae nepeddaveHHs pieHs YiHu we 00 NoYamk)y po3pooOKu

https://a-economics.com.ua/index.php/home/about ISSN 3041-2129

VBech KOHTEHT JineH30BaHo 3a ymoBamu Creative Commons BY 4.0 International license



AKTYAJ1bHI MUTAHH4H
VI’ EKOHOMIHYHUX HAYK

nPOOYKMY, WO HANPIMY NO08 SI3AHO 3 00820CMPOKOBUM YCNIXOM NIONPUEMCMBA HA
punky. ILleii nioxio npu HANEHCHOMY 3ACMOCYBAHHI 00360JSE€ ONMUMALLHO
NOEOHAMU MAPKEeMUH2081 ma PIHAHCOBI Yili NiONpUEMCmaa.

Kniouosi cnoea. mapxemuneose yYiHOYMBOPeHHs, YiHA, NPOMUCTIOBULL

mapkemune, punox B2B, mosapna nponosuyis, cnputinamms yinnocmi mogapy .
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Abstract. Value-based pricing is becoming more popular in modern B2B
markets, although this approach is less common than cost-based and competition-
based pricing. Even though, in recent decades, value-based pricing has been
recognized by scientists as a better method compared to others in terms of
generating profit, research is limited, for the most part, to the B2C market or is of a
general descriptive nature. This article aims to study the essence, features, and
advantages of a strategic value-based approach to pricing in the B2B market, as
well as obstacles that hinder industrial enterprises’ application of this method. The
study is based on the conceptual principles of marketing pricing. To achieve the goal
of the article and by the general logic of the study, several general scientific and
special methods have been applied, in particular, comparison, abstraction, analysis
and synthesis, generalization, and systematization.

As a result of the study, it was determined that value-based pricing is
considered a modern and highly profitable method of price management in the
scientific literature. However, the pace of its spread in practical pricing is not high,
especially in the industrial goods market, where cost-based and competition-based
pricing is preferred due to the relative ease of their application and a higher level
of price justification for the enterprise. The analysis of empirical research allowed
us to identify several barriers that prevent a more active implementation of value-
based pricing in the B2B market.

It is concluded that value-based pricing is increasingly attracting the
attention of researchers and the interest of practitioners and is a promising method
of price management in the B2B market. The authors found that the value orientation
in determining the price is inextricably linked to the strategic orientation of pricing
decisions since it requires predicting the price level even before product
development, which is directly related to the enterprise's long-term success in the
market. When properly applied, this approach allows the enterprise to achieve the

optimal combination of marketing and financial goals.
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IocranoBka mpobGaemu. BaxiupicTe €()EKTUBHOTO IHIHOYTBOPEHHS IS
PUHKOBOTO yCHiXy TOBapy Ta (PIHAHCOBOrO CTaHy MiAMPUEMCTBA BaXKKO
nepeolinuTh, ajpke, 3a BucioBom Nagle T., Miller G. ta Gruyaert E., “sximo
edekTUBHA pO3pOoOKa MPOJYKTY, MPOCYBaHHS Ta MICIle MPOAAXY CIIOTh HACIHHSA
ycmixy B Oi3Heci, TO eeKTHBHE I[IHOYTBOpeHHs — Iie Bpoxait” [1]. Uepe3 miny
MIIPUEMCTBO TTOKPUBAE BUTPATU HA CTBOPEHHS IIIHHOCTI YISl KJIIEHTA Ta OTPUMYE
NpUOYTOK, AKUHN “BU3HAYAETHCA K PI3HULA MK YUCTUM JOXOJO0M MiANPUEMCTBA Ta
Horo BuUTpaTaMu Ha 3A1MCHEHHS MHiJIPUEMHHUIIBKOI JISUIBHOCTI Ta XapaKTepHU3ye
BUHATOPOAY MiTIPHEMIII 32 PU3MK 11 3aiiicHeHH [2], € “OCHOBHUM BHYTPIIIHIM
okepesioM  (¢opMmyBaHHS (DIHAHCOBUX pECypciB, IO 3a0e3MeUyl0Th PO3BUTOK
nignpueMmctBa” [3] Ta “He0OXimHI IS PO3MIMPEHHS WOr0 isUIBHOCTI,
dbopMyBaHHS HOTO CTaJOCTI 1 KOHKYPEHTOCIPOMOKHOCTI Ha PHUHKY TOBapiB 1
nociyr” [4].

VY cyuacHiil HayKOBiH JiTepaTypl 3arajJoM 3HAYHUN THTEPEC MOCTITHUKIB J0
KOMILUIEKCY MAapKETHHTY XapaKTEepPU3Y€EThCS HEPIBHOMIPHICTIO yBaru 10 HOro
€JIEMEHTIB. B1JIbI1I0I0 MIpOIO TOCTIKEHHS 30CEPEIKEHI Ha €IEMEHTAaX KOMILJIEKCY
MapKETHHTY, SIKi CTBOPIOIOTH IIHHICTBH JJIS CIIOKMBada (TOBap, MicIe MPOJaxy,
NPOCYBaHHS), B TOW Yac sK IiHI MPUAUIAETLCS MEHIIEC yBard, He3Ba)kalouu Ha il
0COOJIMBY POJIb Ta MPSMHUH BIUIMB HA MOKA3HUKH AISUIBHOCTI Ta (DIHAHCOBUN CTaH
nianpuemcTBa [5, €. 28]. 3a cmoBamu Simon H. Ta Fassnacht M. [6], icHytoTh Tpu
OCHOBH1 YMHHUKHU BIUIMBY Ha MPUOYTOK - I[1HA, KUIBKICTh 1 BUTpaTu. llpu npromy
e(eKTUBHE YIPABIIHHS [[IHAMU € HE JIUIIE IHCTPYMEHTOM MaKCUMI3allli 10X01y Ta
NpUOYTKY JJIs MIAMPUEMCTBA, a 1 IHCTPYMEHTOM IM1ABUIICHHS IIHHOCT1 MPOMO3UIIiT
B OYax CMOXKMBA4YiB, IO BIUIMBAE€ Ha 3arajbHE COPHUUHATTA TOBapy Ta OpeHuy,

pernyTalio KOMIaHii, 3aI0BOJIEHICTD 1 JIOSJIbHICTh CIIOKUBAYIB.
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VY KOHKypeHTHOMY Oi3HeC-cepe/loBHUIll 0arato MPOMHUCIOBUX MIMPUEMCTB,
MparHyyu OLIBIIO0 MiIpOI0 TU(PEPEHIIIOBATUCH BiJ] KOHKYPEHTIB, OPIEHTOBAaHUX Ha
BUTpaTH, BCE OUIbLIE 3BEPTAIOTHCA JO KOHIEMIl OOCIyrOBYBAaHHS KIIIEHTIB 3
OpIEHTAIIIEI0 HA IIHHICTh. Takui miaxig A0 GopMyBaHHS TOBAPHOI MPOMO3UIIT Ha
OCHOB1 I[IHHOCTI MOTpeOy€ 1 BIAMOBITHOTO IIHOYTBOPEHHS 3 OpPIEHTAIIEI0 Ha
BapTicTh, a00 crioxuBYYy IiHHICTE (aHTi. Value-Based Pricing - VBP).

[Tonpu Te, 1m0, HA AYMKY OaraTbOX HAyKOBIIIB, I[IHOYTBOPEHHS Ha OCHOBI
IIHHOCTI € HaWBUTIAHINIMM TiAXOJ0M JO VYOpaBIiHHSA [IHAMH, a OKpemi
MIJIMPUEMCTBA JEMOHCTPYIOTh €(EKTUBHICTh MOro 3aCTOCYBaHHsI, JOCIHIIKEHHS
CBIIYaThb NpO Te€, IO LEel MeToa Joci He HaOyB HAJEKHOTO NOLIMPEHHS B
NPAaKTHYHOMY IIIHOYTBOpPEHHI, 1 ocobnmBo Ha puHKy B2B [5; 7; 8]. Cepen
JOCIITHUKIB HEMA€ €THOCTI 1 IIOAO0 HACIHIJIKIB 3aCTOCYBaHHS I[bOTO MIIXOLY JUIS
MIPUEMCTB TMPOMUCTOBOT cdepu, a OaraTo MNUTaHb MPAKTUYHOTO HOTO
3acTOCyBaHHS Ha puHKY B2B 3anmumaroTbcs Mano TOCiIKeHUMH.

VY upomy 3B’A3Ky 3HaUHMM HAyKOBUH IHTE€pEC 1 MPAKTHYHY LIHHICTb Mae
aHaJi3 Cy4yacHOro piBHS HAYKOBUX 3HAHb Y 11} IapHHI Ta y3arajibHEHHS Pe3yJIbTaTiB
EMITIPUYHUX JTOCTIKeHb, SKI IMPOBOAWINCH B OCTaHHI POKH, IOJO0 IiepeBar 1
HEJIOJIIKIB, OCOOJMBOCTEM 1 MEPENHIKOJ 3aCTOCYBaHHS I[IHHICHO-OPIEHTOBAHOTO
I[IHOYTBOPEHHS Ha pUHKaX MPOMHUCIOBUX TOoBapiB. Lle 3ymoBuiI0 BUOIp HanpsiMy Ta
BU3HAYUJIO BEKTOP JOCIIJKEHHS, pe3yJIbTaTH SIKOTO MPEICTABIICH] B 11 CTATTI.

AHaJi3 oCTaHHiX JAochilkeHb i myOJikanii. IliHHICHO-Opi€eHTOBaHe
L[IHOYTBOPEHHS € aKTyaJbHUM HAIpPsIMOM JOCIIIKEHb, IHTEPEC O SIKOTO 3pOCTae
IPOTATOM OCTaHHIX ACCATUIITh. T€0pEeTUYHI 3acaJu [IbOr0 METOLY LIIHOYTBOPEHHS
Ta Horo mepesard i Heaoaiku pocmimkeno B mparsx Nagle T., Miller G., Gruyaert
E. [1], Simon H., Fassnacht M. [6], Raja J.Z., Frandsen T., Kowalkowski C., Jarmatz
M. [9] Ta iHIHX.

Netseva-Porcheva T. y po6oti [10] maromomiye, mo “came MiHHOCTI, iX
CTBOPEHHS, YTPUMaHHS Ta 30UIbIICHHS € OCHOBHUMHU JDKEpelaMu KOHKYPEHTHOI

nepeBaru KOMIaHii~ 1 BU3HAE [IHHICTH 1 LIHY NPOAYKTY JUIsl CIIO’KUBAYa, SIK KITFOYOBI
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YUHHUKM YCHIXy KOMIaHIi B KOHKYpPEHTHIH O0opoTh0i, a “(popmyBaHHS LIHU Ha
OCHOBI I[IHHOCTI TOBapy SIK JI’)K€PEI0 KOHKYPEHTHOI IepeBaru’ .

VY Tolf yac sk OUIBIIICTIO BUYEHHMX, a TAaKOX EKCHEPTIB KOHCAJITUHTOBUX
KOMIIaHIM I[IHOYTBOPEHHS HAa OCHOBI IIHHOCTI PO3TISANAETHCS SK HaWKpaiiuii
MiIX17, KPUTUYHUNA TOTJISIA HAa MOXIIMBICTH 130JIbOBAHOTO 3aCTOCYBAaHHS IIHOTO
METOJTy B TPAKTHUHIHN JiSIBHOCTI i IIPUEMCTB MPONOHY0Th Krdmer A. ta Schmutz
I. [8]. ABTopu BiA3HAYaOTh, MO ICHYE IEBHUH «PO3PUB MK TCOPIEIO Ta
MPAKTUKOIO» 1 OJEH 3 OCHOBHUX METOIB I[IHOYTBOPEHHSI - Ha OCHOBI BUTpAT,
KOHKYPEHTIB 1 I[IHHOCTI - HE € HallkpamuMm caMm 1o cobi. Sk 3a3HayaroTh
JOCIIIIHUKY, “‘HEMa€ I[IHOYTBOPEHHSI HAa OCHOBI BapTOCTi 0€3 ypaxyBaHHs
KOHKYPEHIIIl Ta BUTpAT , OCOOJIMBO “B YacH AMHAMIYHUX PAMKOBUX YMOB”, WIO
BUMAararoTh 1HTETPOBAHOTO MIAXOAY .

B ocraHHe necATUNITTS MOXJIMBICTD Ta MEpPeBaru 3aCTOCYBAaHHS IIHHICHOTO
I[IHOYTBOPEHHS MPOMUCIIOBUMH TiANPUEMCTBAMHU Ta 3arajoM Ha puHKy B2B Bce
OlJIbLIIE TPUBEPTAE yBAry JOCIIIHUKIB.

Hinterhuber A., Snelgrove T.C., Stensson Bl. [11] BBaxkatoTh, 1o “choroHi
OUIBIIICT, KOMIIAHIM JOTPUMYIOTHCS CYHNEPHUIBKOTO MIAXOAY 10 KYIIBIl Ta
MpPOJaXy Ha MPOMUCIOBUX PHUHKAX, BTPAvyalOYd TUM CaMHUM MOXKJIMBOCTI JIs
CHIJILHOTO CTBOPEHHS LIHHOCTI 3 KJIIEHTaMU Ta mocTtadaibHukaMu . [locunarouucs
Ha HE3aIeXHI KIIBKICHI JOCTIKEHHsS, aBTOPHM BIJ3HA4YaIOTh, IO “KOMIAHII, SKl
MPOJIal0Th Ha OCHOBI IIHHOCTI, € 3HAYHO MPUOYTKOBIIIMMH, HIXK KOMMaHii, SKi
MPOJIal0Th Ha OCHOBI BUTPAT , TaK CaMO 1 “KOMIIaHii, Kl KyMyIOTh 32 CYKYITHOIO
IIHHICTIO BOJIOJIHHS, € 3HAYHO MPUOYTKOBIIIMMHU, HIXK KOMIIAHIi, sIKI KyMyIOTh Ha
OCHOBI IIHU . JIOCIITHUKH BBaXKAIOTh, 10 33 TAKMX YMOB “‘(DyHKI15 3aKYITIBEJIb, SIKa
3a3BUYAN PO3MIISAAETHCA K [IEHTP BUTPAT, CTA€ JXKEPEIOM 1HHOBAILIM , a “QyHKIIs
MPOJIaKy TMEPETBOPIOE CYIMEPHULIbKI BIJIHOCUHM 3 KII€HTaMH Ha BiJIHOCUHHU
CHIBMpalll”’, BHACIIIOK YOr0 “BUrpalOTh KJII€HTH, MOCTAYaJIbHUKU Ta CYCILUIbCTBO
3arajqoM”, 1 MPOMOHYIOTh HAOIp “HPHUHIUIIB, SIKI CTABJSITH CHIJIbHE CTBOPEHHS

IIHHOCTI B IIEHTP BIIHOCHUH 13 KIIEHTAMH Ta MOCTa4aIbHUKAMHU' .
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Ranta V., Kerdnen J. ta Aarikka-Stenroos L. [12] 3a3HauaroTh, mo IiHHICHI
MpOMO3UIlli JJIsI KIIEHTIB BBaXXAIOThCA HAWBAXKIIMBIIIMMHU  CTPATETIYHUMHU
IHCTpyMeHTaMH (PipM-TIOCTauanbHUKIB [JI1 (HOPMYINIOBaHHS TOro, SIK (ipMu
CTBOPIOIOTH I[IHHICTH JJISI CBOIX KJIIEHTIB 1 3all1KaBJIIEHUX CTOPIiH Ta pa3oM 13 HUMHU.

Keranen J., Kienzler M., Salonen A., Terho H., Totzek D. [13] Bim3HauaoTh
Ha B2B punkax “cepiio3Hi 3MiHH 710 JIOTIKH 0OCITyTOBYBaHHS, 3a SKOi MTPOJIABIIi BCE
OlIbIlEe 30CEepPE/KYIOThCS Ha MIATPUMII CTBOPEHHS LIHHOCTI JUIsl KIIEHTIB”, a
6arato “B2B-nponaBiiiB Bjke EPEHUIIIITN BiT MPOIAXKy OKPEMUX MPOAYKTIB 1 TOCITYT
710 IPOAQXY PIlIEHb, SIKI MOKPAIIYIOTh pe3yJbTaTH s KIieHTIB”. Takuil nmepexis
nepen0ayae 1 3MiHU B MIAX0AaX A0 BU3HAYEHHS 1[1HU - B1JI I{IHOYTBOPEHHS Ha OCHOBI
BXIJIHUX pecypciB (BUTpAT) J10 IIHOYTBOPEHHS HA OCHOBI Pe3yJIbTaTiB (JIOCATHYTOTO
KIIIEHTOM TPUPOCTY e(hEKTHBHOCTI).

Y po6orti [14] Kerdnen J., Totzek D., Salonen A., Kienzler M. 3anpononoBano
TEOPETUYHUN 1HCTpYMEHTapid, SKUU Mae€ CHOPUITH SIK TEOPETUYHOMY, TaK 1
YIOPABIIHCHKOMY PO3YMIHHIO I[bOT0 miaxoxdy. IIpu npoMy aBTOpH BKa3yrOTh, LIO
KOJIU KJIIE€HTH I11€ HE 3HaOMI 3 JIOT1KOIO I[IHOYTBOPEHHSI, OB’ SI3aHOTO 3 IPOJIaXKaMHU
Ha OCHOBI IIHHOCTI, BIAXWJICHHS BiJ LIHOYTBOPEHHS 3a MPUHLUIIOM <«BUTPATH
TUTIOC» MOXKYTh 3/1aBaTUCS iIM HECTIPABETUBUMH.

Toytari P., Rajala R., Brashear-Alejandro T. [15] nociimkyroTs 0ap’epH, 1o
MEPENIKO/KAIOTh 3aCTOCYBAaHHIO I[IHOYTBOPEHHST HA OCHOB1 I[IHHOCTi, Ta
MPOMOHYIOTh NUISIXH MOAOJAHHS IIUX NEPEINOH y BIPOBAKEHHI I[IHOYTBOPEHHS HA
OCHOBI IIIHHOCTI B TIpoiaykax Ha puHKy B2B.

Liozu S., Hinterhuber A., Boland R. et al. y po6oti [16] nmpoanaii3yBamu
O0COOJIMBOCTI I[IHOYTBOPEHHS Ha MPOMHCIOBHX pHHKAX Ta 3a pe3yJbTaTaMu
MPOBEACHOTO JOCHII)KEHHSI BUSIBUJIM, IO OJIHA 3 MPUYUH TOTO, IO MIIXOIU [0
L[IHOYTBOPEHHSI Ha OCHOBI L[IHHOCTI J0C1 HE 3HAWIUIA IIMPOKOTO 3aCTOCYBAHHS Y
IIPOMHUCIIOBOMY CEKTOp1, MOJSArae B TOMY, IO Il KOHLEMNIS HE MOBHOIO MipOIO

PO3yMIETHCS KEPIBHUKAMH, SIK 1 11 IEpeBaru MOPiBHSHO 3 1HIIUMHU.
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Roll O. ta Zenker P. [7] Big3nayaroTh, IO TpH TMOPIBHSAHHI TepeBar i
HEJOJIKIB PpPI3HUX METOJIB LIHHICHE IIHOYTBOPEHHS 3a3BUYail BUSBISAETHCA
kpamuM. OHaK Ha MPAKTHUI[l YACTO BUHUKAIOTh CEPHO3HI TPYIHOII Ta MpoOIeMu
HOTO0 BIPOBAKEHHS, OCKUTBKH BiH OlIbIIIe MpUCTOCOBaHMH 10 puHKiB B2C 1 nmme
B 0OMexeH1M Mipi ab0 3 MeBHOK MOAUPIKAIIEIO NPUIATHUN AJIS 3aCTOCYBaHHS Ha
B2B punkax uepeq 0cOOIMBI BUMOTH Ta CKJIATHY CTPYKTYpY IIiHH.

VY pob6orax Steinbrenner F. ta Tur¢inkova J. [5; 17] npoBeneno anaimi3
CydacHOi JiTepaTypu 3 MHUTaHb I[IHOYTBOPEHHS HAa OCHOBI I[IHHOCTi, a TaKOX
JOCIIIJIP)KeHb, TPUCBAYCHUX HAWUBAXIUBIMINM MPOOJeMH HOTO BIPOBAIKECHHS.
ABTOpHY aHATI3YIOTh MEPEIIKOIH JJIsl 3aCTOCYBAHHS I[bOT'0 METOAY B PI3HUX raly3sax
MIPOMUCIIOBOCTI Ta NPOMOHYIOTh TEOPETUYHY MOJENb, SKa Ma€ JOMOMOITH
MpakTHUKaM OI3HECYy y BH3HAYEHHI IOYATKOBOI NPHUAATHOCTI Ta KOPUCHOCTI
BIPOBAJPKEHHSI I[IHOYTBOPEHHSI HA OCHOBI IIIHHOCTI.

BupisieHHsT HeBUpilIeHHX PpaHille 4YacTHH 3arajbHol MpPOoOJIeMH.
HesBaxkaroun Ha 3HAYHUN HAYKOBHUI BHECOK BUCHHX Y JTOCTIKEHHS TEOPETUUHUX 1
MPaKTUYHUX ACMHEKTIB MAapKETUHIOBOTO I[IHOYTBOPEHHS Ha OCHOBI I[IHHOCTI,
HEJOCTaTHbO BHBYEHOIO 3aJIMIIAETHCS NPOOJIIEMAaTHKa MOro 3acTOCYBAaHHS B
MPOMUCIIOBOMY MapKeTUHTy. Jl0IaTKOBOrO MOCHIPKEHHS MOTPEOYIOTh TaKOX
CTpaTeriuHi aCleKTH I[IHHICHOTO IIHOYTBOPEHHS Ta HOT0 PoJii B JOBTOCTPOKOBOMY
YCIIXYy MIANPUEMCTBA HAa pUHKY. [OTEHLIMHUI BHECOK MOJATa€e y OCHIIKEHHI
ocoOnuBocTel Ta (DAKTOPIB, 1IO CIPHUAIOTH IIMPIIOMY 3aCTOCYBAHHIO I[IHHICHO-
OpIEHTOBAHOTO I[IHOYTBOPEHHsS Ha puHKY B2B, a Takoxx 3B’s3Ky AaHOi Mojeni 3i
CTpaTEeT1uHUM PIBHEM I[IHOYTBOPEHHSI.

®opmyJloBaHHA Wijieil cTaTTi. MeTOI0 CTaTTI € aHali3 30BHINIHIX YAHHHKIB
BIUIMBY Ha BHUOIp METOJIIB BU3HAUEHHS I[IH HAa PUHKY IPOMUCIOBUX TOBAapIB,
JOCIIIJIDKEHHSI CTPATEriYHUX AacCIeKTIB I[IHHICHO-OPIEHTOBAHOTO I[IHOYTBOPEHHS,
BHOKPEMJICHHSI 0COOJIMBOCTEH IIHHICHOTO I[iIHOYTBOpeHHS B cepi B2B mponaxis
Ta TMEpPEelKOJl, SKI CTPUMYIOTh 3aCTOCYBaHHS I[bOTO METOJY HPOMHCIOBUMH

1 AMPUEMCTBAMHU.
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Buxiaax ocHoBHOro marepiany pociaimxennsi. Kiacuunuilt miaxin no
IIHOYTBOPEHHS, W10 0a3yeTbCcsi HAa METOJI BHUTPATH IUIIOC MPUOYTOK”,
CrpuiiMaeTbesl 1 ChbOrOAHI OaraTbMa MiANPUEMCTBAMU SIK MEHII PU3UKOBAHMIM 1
cupaBeyBHid [1], 1m0 TOSICHIOE WOTO IIMPOKE 3acTOCYyBaHHs, OCOOJIMBO B
MPOMUCIOBOMY ceKTopi. Ilpy TOMy OJHHMM 13 BaroMux HEIOJIKIB BUTPATHOTO
METONy € T€, II0 B OUIBIIOCTI Tally3edl HEMOXXIJIMBO BU3HAUYUTH COOIBAPTICTH
OJIMHMII TIPOAYKIIT O BU3HAYEHHS I[1HU, OCKUIBKU MUTOMI BUTPATH 3MIHIOIOTHCS
pazoM 13 oOcsiraMu BUPOOHMIITBA, Kl 3HAXOJSATHCS B 3aJIEKHOCTI BiJl MOMUTY,
3QJIC)KHOTO, CBOEK YEProrw, BIiA IiH. TakUM YMHOM, BCTAHOBJIICHHS IIIHHU
B1JI0YBA€THCS HA OCHOBI PUITYIIEHHS ITPO 00CATH 30yTy, y pa3l HEIOCATHEHHS AKUX
MINPUEMCTBO HE OTPUMY€E 3allIaHOBaHy BeluuuHy npulOyTky. CyTTeBUM
HEJIOJIIKOM METOAY € TaKOX ITHOPYBAaHHS BIAMIHHOCTEH MDK pHHKaMH 1
CerMEHTaMHM, BHACJIJIOK 4YOTOo I[IHa, pO3paxOBaHa Ha OCHOBI BHUTpAT, MOXKE
BUSIBUTHUCS JIJIS1 OJTHOT'O PUHKY 3aBUIIICHOIO, a JIs 1HIIIOTO 3aHUKEHOIO BITHOCHO II1H
KOHKYPEHTIB Ta/a00 TOTOBHOCTI CITOHMBadiB riaTuth [1].

VY cyuacHiil Oi3HeC-IPAKTUIl OJAHUM 13 BUKIHKIB, 3 SIKUMU CTHUKAIOTHCS
MIMPUEMCTBA TPU BUTOTOBJIEHHI ICHYIOYMX 1 CTBOPEHHI HOBUX TOBapiB, €
KOJIMBAHHS 1[1H Ha MaTeplaiu 1 CHPOBUHY, 5IK1 BAKOPUCTOBYIOTHCS JJIsl BAPOOHUIITBA
MpPOAYKTY, WOro MakyBaHHS Ta TpaHCHOpTyBaHHs. lle ycCkiamHioe CKIaJaHHS
OIO/KETY MIANPUEMCTBA Ta MOKE BIUIMBAaTH Ha I[IHM TOBApiB JUIsl TMOKYTMIIB.
OueBUIHO, 110 aJanTallisl 10 KOJIMBaHb 3aKyMIBEIbHUX I[IH € KUTTEBO BAXIUBOIO
JUIsl BUPOOHUYOTO MPOIECY Ta JOBIOCTPOKOBOIO YCIHIXY MIAMPUEMCTBA HA PUHKY.
3ITKHYBIIKCH 13 KOPCTKOI KOHKYPEHI[I€I0 Ta HEBU3HAYEHICTIO 1[IH HA CUPOBUHY,
Mpo IO CBIAYUTH JWHaMiKa 1HJIEKCIB CBITOBHX IIIH Ha CUPOBUHHI pPECypcH Ta
npoMuUcIIoBi Matepianu (puc. 1), IpOMHUCIIOBI MIAMPUEMCTBA TIOCTYIIOBO 3MIHIOIOTh
CBOI MIAXOAM JO BCTAHOBJEHHS I[IH 1 Bce OUIbIIE 3BEPTAIOTh YyBary Ha

[[IHOYTBOPEHHS Ha OCHOBI LIIHHOCTI TOBapy JJis KJIIEHTA.
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——Innexce cBiTOBUX 1iH Ha mpoMuciioBi Matepianu (Global Price of Industrial Materials
Index)

Puc. 1. Inmekc cBiToBUX IiH Ha mpomucioBi marepianu (2016 = 100) Tta
IHmekc cBITOBUX ITiH Ha BCi cupoBUHHI pecypcu (2016 = 100)

IDicepeno: cknadeno asmopamu na ocrosi [18; 19]

BaxnuBumMu aprymMeHTaMu Ha KOPUCTh I[IHHICHOTO IIIHOYTBOPEHHS €, 3
OJIHOTO OOKY, TOM (pakT, 10 B yMOBaX 1HTEHCUBHOT KOHKYPEHII1i CTBOPEHHSI KpaIioi
LIHHICHOI MPOMO3UIIT JUIsl ClIO’KMBaya abo MOIIYK croco0y 3a0e3NeueHHs BUIIOi
I[IHHOCTI 32 MEHIIUX BUTPAT € MEePEIyMOBOI0 KOHKYPEHTOCITPOMOKHOCTI TOBApy Ta
3a0€3MeUeHHs] 3pOCTaHHS JOXOJy MIANPUEMCTBA 1, BHACIIJOK LbOrO, MOro
JOBrocTpokoBoro ycmixy Ha puHKy [1; 6; 9; 10]. 3 iHmoro OOKy, KOHIIEHIIis
Opi€HTallll Ha I[IHHICTh YacTO Mepejdavae 3adydyeHHS KIIE€HTIB 0 CIUIBHOTO
CTBOPCHHSI IIIHHOCTI Yy TOCTiWHIA B3aemoxii 3 Humu [11; 12], mo mo3Bosse
MIPOMUCIIOBUM MIiANPUEMCTBAM PETENBHIIIE HOCTIUTH MOTPEOU CIIOKUBAUIB CBOET
MPOYKIII1, 3p03yMITH iX crienudiyHi 0COOJMBOCTI, BpaxyBaTh MOXKJIUBOCTI, Ta, B
pe3yabTarti, chopMyBaTU MPOIMO3UILII0, KA SIKHAWKpalle 3aJ0BOJIbHUTh KIII€EHTA Ta
3a0€e3Me4nTh OTPUMAHHS 0a)KaHOTO NPUOYTKY CaMUM IMIIPHUEMCTBOM.

Ha mpakrtuii, onHak, opieHTallisl Ha I[IHHICTh TOBapy JUIsl CIIOXKHBada MpHU

BU3HAYEHHI I[IHM MOE HE MPUHECTH O0a)XaHOTO pe3yJbTaTy, SIKIIO MPIOPUTET
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HAJIa€ThCA KOPOTKOCTPOKOBUM MiIsAM. Tak, 3HWKEHHS IIHH a00 BHKOPHUCTAaHHS
IHIIUX I[IHOBUX CTUMYJIB 3JaTHI MIJBUINUTH 3aJ0BOJICHICTh KJII€HTA, ajpKe Ha
OJIMHMITIO BUTPAYCHHUX KOILTIB BIH OTpUMa€e OuIbIIy HiHHICTB. [IpoTe Taki 3axonu
3/1aTHI KOPOTKOCTPOKOBO MIJBUIIUTH OOCSATH MPOJIaxy, aji€ BOJHOYAC 1 3HU3UTH
COPUMHATTS LIHHOCTI TOBapy Ta MaillOyTHIO npuOyTKOBICTb. ToMy edekTuBHE
I[IHOYTBOPEHHSI MOKJIUBE JIUIIE 3 OMJISIIOM Ha CTPATET1uHy NEPCIEKTUBY.

VY cydacHii HayKOBiil JITepaTypl BH3HA€TbCS BaXXJIUBICTh I[IHHICHOL
MPOMO3HUIIIL SIK CTPATEriYHOTO IHCTPYMEHTY, SIKHI BIUIMBA€E Ha MPOJaxi, PIKCyrOUH
KJIIOYOBI TIepeBard ToBapy BimmoBiaHo 10 motped kiieHtiB [20]. e nmependauae
HEOOX1HICTh JAUBUTUCH Ha BCE, IO POOUTH KOMIIAHis, OYMMa KIIE€HTa, a He
PO3TJISIATH PIICHHS JIMIIE SIK HAa0OpH MPOIYKTIB 1 mociyr” [21].

[Ipn npoMy cTpaTeriyHui MiAXiJ 10 LIHOYTBOPEHHS Nependadae He JuIIe
NOIIYK BIAMOBIAI Ha NMUTaHHS, Ky LIHY TOTOBMM 3aIUIaTUTH HOTEHLIMHHMA
MOKYTIellb, 4, HACaMIepe ], BU3HAUEHHSI TOTO, Ky LIHHICTh Ma€ TOBap MiMPUEMCTBA
JUISL KJIIE€HTA 1 SIK Kpalle BIUIMHYTH HA ii COPUUHSTTS CHOXKHUBadyeM, 00 BOHA
BUIIPABIOBYBaJIa IiHY. SIKIIO X [ JEAKUX MOKYIIIB LIHHICTH TOBapy HE
OOTpyHTOBY€E MOro IiHY, MOIIBHIIIMM B KOHTEKCTI CTPATEri4YHOTO YMNpaBIiHHS
[[IHAMU € HE 3aCTOCYBaHHS MNPUXOBAHUX 3HMKOK, a CETMEHTYBaHHS PHUHKY 1
00CITyrOBYBaHHSI Pi3HUX CETMEHTIB CIOXKHUBA4iB OKPEMO, 3 YpaxyBaHHSM PI3HOTO
CHpUAHATTS IiHHOCTI mponosumii [1]. CrpareriuHa opieHTaIlis NPH NPUHHSTTI
I[IHOBUX pIIIEHb BUMAarae mnepeadadyeHHsi piBHS I[IH 1€ JI0 MOYaTKy PpO3pOOKH
npoaykry. lle o3Hauae, 10 MPOTHO3YBaHHA E€KOHOMIYHOI LIHHOCTI TOBapy 4H
MOCIYTH 3aJI€KUTh BiJ aJbTEPHATUB, JOCTYIMHHUX KJII€HTAM JJIS 3a/I0BOJICHHS Ti€l
camoi motpedu. IIpu oMy B mpoiieci CTBOPEHHS HOBOTO TOBapy abo MOCIyTH
3IaTHICTh KOMIIaHii BYaCHO BIAMOBHUTHUCH BiJ 171€il HOBUX TOBapiB ab0 MOCIYT, K1
HEMOXJIMBO EKOHOMIYHO €(QEeKTUBHO pealli3yBaTH, € OJHIEI0 3 TMEepeayMOB
CTpATETIYHOrO YIPABIIiHHS I[IHOKO SIK OCHOBHHUM JIpaiiBepoM npuoOyTKy [1].

[{iHHICHU{ MIOX1A OO0 HIHOYTBOPEHHS TAaKOX JI03BOJISE 3a0e3MeunuTH OanaHc

MDK MapKETUHTOBUMH Ta (PIHAHCOBUMM UIISMH MIIMPUEMCTBA, MO0 € KPUTUYHO
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BAXKJIMBUM TIPU CTpPATEriYHOMY I[IHOYTBOpEHHI. MapKeToJIorH, CHuparouuch Ha
pe3yabTaTU JOCIIKEHb PUHKY Ta IPOTHO3M 1100 I[IHHOCTI TOBapy MJIs L1JIbOBOTO
CIOXKMBaya, MOXYTh OOIPYHTYBaTH OuUIbII €(EKTUBHI I[IHOBI pIIIEHHS, a
(diHaHCOBUHM BIIALT MOXKE IMpOaHATI3yBaTH, SK 3MIHIOIOTHCS BUTPATH 31 3MIHOIO
o0csiry mpuOyTKy Ta pO3TsiJaTd BUTPATU HA MAPKETHUHT 1 MPOJaxi sIK 1HBECTHIIIT,
10 MPU3BOIATH JI0 3pOCTaHHS MPUOYTKOBOCTI Ta PO3UIUPEHHS PUHKY.

3MiHa MOJIeNl IHOYTBOPEHHSI HAa MIANPUEMCTBI BeA€ 3a3BUYail 10 3MIH y
PO3MOALT BIMOBIAIBLHOCTI 32 IIHOBI pillleHHs. Tak, y TpOMHUCIOBUX KOMIaHIsX,
Kl BUKOPUCTOBYIOTH BUTpaTHI METOJU ILIHOYTBOPEHHS, TAKTUYHA 1 CTpaTeriyHa
BIIMOBIAQJIBHICTG 3a I[IHOYTBOPEHHS 30cepe/keHa y ¢yHKIil mpojaxiB. Ha
MIPOMUCIIOBUX MIAMPUEMCTBAX, SIKI 3aCTOCOBYIOTH ILIHHICHO-OPIEHTOBAHUN METOJ
IIHOYTBOPEHHSI, MApKETUHT BIJNOBIJA€ 3a CTpATEriuyHe I[IHOYTBOPEHHS, WIO
MPU3BOJIUTH O OLIBIIOI 1HTErpaiii IIHOBHX MpOrpaM Yy 3arajJibHUM Mpoliec
MapKeTUHTOBOro IuUiaHyBaHHs. [Ipu 1boMy KoOMIaHii, $Ki BUKOPUCTOBYIOTbH
I[IHOYTBOPEHHSI HA OCHOBI I[IHHOCTI, IPY MPUUHSTTI [{IHOBUX PIIlIE€Hb CIIUPAIOTHCA
Ha pe3yJIbTaTH JOCII)KEHb PUHKY, HAYKOBI METOAM LIIHOYTBOPEHHS Ta KEKCIEPTHI»
pEeKOMEeHIaIlli, TO/Il IK KOMIIaHii, sIKi OPIEHTYIOThCSA HAa BUTPATH a00 KOHKYPEHIIIIO
MpU BU3HAYCHHI I[IHM, OUIbIIE MOKIAAAIOTHCS HA JOCBIJ, MOMEpPEH] 3HAHHS Ta
iHTyiito [22].

JloCHIAHUKYA BU3HAIOTH, 10 MIAXIJ 10 LIHOYTBOPEHHS HA OCHOBI L[IHHOCTI €
3HAYHO CKJIQJHIIIAM ITOPIBHIHO 3 IHIIMMH METOAaMH IiHoyTBopeHHs [11; 15; 16].
bisibl1 akTHBHE 3aCTOCYBaHHS LIHHICHOTO I[IHOYTBOPEHHS HA PUHKY ITPOMHUCIOBUX
TOBapiB CTPUMYE 1 HAsIBHICTh MEPEIIKOJU, CEepel SKUX BUAUISIOTH OpraHi3aliiHi
CKJIQJTHOIII, 30BHIIIHI ()aKTOpH, YIPaBIIHCHKI yIEPEIKEHHS, KIIIEHTChKI 0ap’epH,
crernudivHI IEPENOHH B Pi3HUX ramyssx [5].

Takox mnpoOieMaTUYHUM € BU3HAUEHHS PIBHS I[IHU, SIKY MOKYIIl T'OTOBI
3aIUIATUTH, 1 OCOOJMBO MOKYMII-Mpod)ecioHanu Ha AUIOBUX PHUHKAX BIPABHO
MPUXOBYIOTh CIIPaBXHIO IIHHICTH MPOJIYKTY JJIs CBOIX opranizamii [1]. A mis

aOCOJIOTHO HOBOi, IHHOBALIMHOI MPOAYKII CKJIaJHOUII TNOB’S3aH1 3 OLIHKOIO
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napaMeTpiB BHpoOy 3 TOYKH 30py iX IMIHHOCTI [23] yepe3 Te, 10 MOKYII MOXYTh
HE TMOBHOIO MIpOI0 YCBIJOMIIIOBAaTH MOTO IIHHICTh. KpiM TOro, MiHHICHO-
OpIEHTOBAHE LIHOYTBOPEHHS Nepeadavae He JUIle MPONOHYBaHHS TOBapy 3a I1HOIO,
Ky CIIO)KMBay TOTOBUM 3aIUIaTUTU 3apa3 — poOoTa BIIAUIIB MapKETUHTY 1
MpOJIaKiB Ma€ OyTH CIPsSMOBaHa Ha MiJABUIIECHHS T'OTOBHOCTI IJIATUTH JO PIBHS,
KM Kparlle BioOpaxkae CIpaBKHIO MIHHICTh TPOayKTy [1].

VYcKknagHOe 3acTOCYBaHHS METOAY IIHOYTBOPEHHS 3 OpIEHTALE€l0 Ha
IIIHHICTH 1 T€, IO I[iHA YaCTO € JEJIKaTHOI TeMoio B B2B meperoBopiB, OCKUTEKH
BCTAaHOBJICHHSI BHUCOKO1 ITIHM MOXK€ CTaTH IMEPEIIKOJ0I0 I MPOJaXiB, TOAl SIK
BCTAHOBJICHHS] HU3bKOT LIIHU MO€E 3aBJIaTH IIKOJIU IMIJI)KY KOPIIOPATUBHOI'O OpEeH Y
Ta/abo Openay ToBapa. OHAK I[iHA MPOAYKTY TAKOK MOXKE CUTHAJI3yBaTU PO HOTo
IIHHICTh — HAIMPUKIIAJ, YUM BHUIIA I[IHA, TUM BHINA SKICTh NPOAYKTY Ta PUHKOBA
MO3MIIisl KOPIIOPAaTUBHOTO OpeHmy [24].

BucnoBku. OpieHTalisi Ha IIHHICT, TOBapy npu (GOpMyBaHHI ILIHOBUX
pillIeHb € CyYacHUM METOJIOM MapKETUHIOBOT'O I[IHOYTBOPEHHS, SIKUI J03BOJIsIE
M1JBUIIUTH MPUOYTKOBICTH KOMIIaH1i1-BUPOOHUKA Ta 3a10BOJICHICThH CIIOXKKBaya. Ls
MOJIeJIb IIHOYTBOPEHHs HaOya 6inbinoro nommpeHHs Ha B2C punky, ane B ymoBax
MOCUJICHHSI KOHKYPEHIIIl Ta 3HAYHUX KOJIMBaHb I[IH HA CUPOBUHY MPHUBEPTAE BCE
OUIBIIMI 1HTEpEeC IOCHIAHUKIB 1 MPAKTUKIB SIK MEPCIEKTUBHHUM CTpaTerivyHO-
OpIEHTOBAaHWM MiAXiJ MO YNpaBIiHHA IliHaMH Ha puHKYy B2B, mo 3martHwmii
ONTUMAJIBHO MOEAHATH MAPKETUHTOBI Ta (DiHAHCOBI LTI TiATIpUeMcTBa. CKIAIHICTD
3aCTOCYBaHHSI METO/y Ta YUCIJICHHI BHYTPIIIIHI Ta 30BHIIIHI MEPEIIKOIA CTPUMYIOTh
OUIbII AKTUBHE 3allPOBA/KEHHSA LIHHICHOTO I[IHOYTBOPEHHS B MapKETHUHIOBY
MPAKTUKY MNPOMUCIOBUX HiAOpUeMCTB. [loganbim AOCHIAXKEHHS MOXYTh OYyTH
CIPSIMOBaHI Ha MOINIYK NIJISAX1B MOJO0JIaHHS X 0ap’epiB. Takox 3a pe3yabTaTamu
IIPOBEJICHOT0 aHaJI3y MOKHA 3p0OMTH BUCHOBOK, 1110 3aCTOCYBaHHS JaHOTO METOY
IIHOYTBOPEHHSI  BITYM3HSHUMM TMIJNPUEMCTBAMU  3aJUIIAETHCS Maike He

nociiikeHuM. 1{e Moxke cTaTu 111e OJTHUM 13 HanpsAMiB MailOyTHIX JOCJI/I>KEHb.
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